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Electrifying iconic brands
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Our vision is to

electrify iconic brands



3

Disclaimer

STRICTLY PRIVATE AND CONFIDENTIAL

This presentation of EV Technology Group Ltd. (“EVT” or the “Company”) is for information only and shall not constitute an offer to buy, sell, issue or subscribe for, or the solicitation of an offer to buy, sell or issue, or subscribe for any securities.

The information contained herein is subject to change without notice and is based on publicly available information, internally developed data and other sources. Where any opinion or belief is expressed in this presentation, it is based on the 

assumptions and limitations mentioned herein and is an expression of present opinion or belief only. No warranties or representations can be made as to the origin, validity, accuracy, completeness, currency or reliability of the information.

The Company disclaims and excludes all liability (to the extent permitted by law), for losses, claims, damages, demands, costs and expenses of whatever nature arising in any way out of or in connection with the information in this presentation, 

its accuracy, completeness or by reason of reliance by any person on any of it. This presentation should not be construed as legal, financial or tax advice to any individual, as each individual’s circumstances are different. Readers should consult 

with their own professional advisors regarding their particular circumstances. The information contained in this presentation is not directed to persons or entities resident in the United States and does not constitute an offer or solicitation by 

anyone in the United States or in any other jurisdiction in which such an offer or solicitation is not authorized or to any person to whom it is unlawful to make such an offer or solicitation, unless otherwise exempt from United States securities 

legislation.

THE SECURITIES DESCRIBED IN THE PRESENTATION HAVE NOT BEEN, AND WILL NOT BE, REGISTERED UNDER THE U.S. SECURITIES ACT OF 1933 (THE “SECURITIES ACT”), OR THE SECURITIES LAWS OF ANY STATE OF 

THE U.S. AND THE SECURITIES MAY NOT BE OFFERED OR SOLD WITHIN THE U.S., EXCEPT PURSUANT TO AN EXEMPTION FROM, OR IN A TRANSACTION NOT SUBJECT, THE REGISTRATION REQUIREMENTS OF THE 

SECURITIES ACT AND APPLICABLE STATE OR LOCAL SECURITIES LAWS.

FORWARD-LOOKING STATEMENTS

Certain statements in this presentation are “forward-looking statements”. Any statements that express or involve discussions with respect to predictions, expectations, beliefs, plans, projections, objectives, assumptions or future events or 

performance (often, but not always using words or phrases such as “expect”, “seek”, “endeavour”, “anticipate”, “plan”, “estimate”, “believe”, “intend”, or stating that certain actions, events or results may, could, would, might or will occur or be 

taken, or achieved) are not statements of historical fact and may be “forward-looking statements”. Forward-looking statements are based on expectations, estimates and projections at the time the statements are made and involve significant 

known and unknown risks, uncertainties and assumptions which would cause actual results or events to differ materially from those presently anticipated. A number of factors could cause actual results, performance or achievements to be 

materially different from any future results, performance or achievements that may be expressed or implied by such forward- looking statements. Should one or more of these risks or uncertainties materialize, or should assumptions underlying the 

forward- looking statements prove incorrect, actual results, performance or achievements could vary materially from those expressed or implied by the forward-looking statements contained in this document. Investors should not place undue 

reliance on these forward-looking statements. Although the forward-looking statements contained in this document are based upon what the Company’s management currently believes to be reasonable assumptions, the Company cannot assure 

prospective investors that actual results, performance or achievements will be consistent with these forward-looking statements. Except as required by law, the Company does not have any obligation to advise any person if it becomes aware of 

any inaccuracy in or omission from any forward-looking statement, nor does it intend, or assume any obligation, to update or revise these forward-looking statements to reflect new events or circumstances.

FUTURE ORIENTED FINANCIAL INFORMATION

To the extent any forward-looking information in this presentation constitutes “future-oriented financial information” or “financial outlooks” within the meaning of applicable Canadian securities laws, such information is being provided to 

demonstrate the anticipated market penetration and the reader is cautioned that this information may not be appropriate for any other purpose and the reader should not place undue reliance on such future-oriented financial information and 

financial outlooks. Future oriented-financial information and financial outlooks, as with forward-looking information generally, are, without limitation, based on the assumptions and subject to the risks set out above under the heading “Forward 

Looking Statements”. The Company’s actual financial position and results of operations may differ materially from management’s current expectations and, as a result, the Company’s revenue and expenses may differ materially from the revenue 

and expenses profiles provided in this presentation. Such information is presented for illustrative purposes only and may not be an indication of the Company’s actual financial position or results of operations.

MARKET RESEARCH AND PUBLIC DATA

This presentation contains or references certain market, industry and peer group data which is based upon information from independent industry publications, market research, analyst reports and surveys and other publicly available sources. 

Although the Company believe these sources to be generally reliable, such information is subject to interpretation and cannot be verified with complete certainty due to limits on the availability and reliability of raw data, the voluntary nature of the 

data gathering process and other inherent limitations and uncertainties. The Company has not independently verified any of the data from third party sources referred to in this presentation and accordingly, the accuracy and completeness of such 

data is not guaranteed. This presentation is confidential and is being provided to you solely for your information and may not be reproduced, in whole or in part, in any form or forwarded or further distributed to any other person. Any forwarding, 

distribution or reproduction of this document in whole or in part is unauthorized. By accepting and reviewing this presentation, you acknowledge and agree (i) to maintain the confidentiality of this document and the information contained herein, (ii) 

to protect such information in the same manner you protect your own confidential information, which shall be at least a reasonable standard of care and (iii) to not utilize any of the information contained herein except to assist with your evaluation 

of the Company.



A brief introduction
From our Founder and CEO, Wouter Witvoet

https://www.youtube.com/watch?v=KHO5J4ObESw 
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Key stock information

Ticker & Exchange NEO Exchange:

EVTG

Frankfurt Exchange:

B96A.F

IPO price C$1.00

Shares outstanding ±106.3 M

Locked up shares 83%

STRICTLY PRIVATE AND CONFIDENTIAL

Insiders ±30%

Trading since April 12, 2022

Raised to date ±C$14M
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The visceral pleasure of 

driving a car that has 

character and personality

How it felt before we 

understood pollution, suffered 

congestion, taxes and the 

suffocating strictures of 

modern driving, and before 

every car looked the same

‘the joy of motoring’

To create and redefine

‘the joy of motoring’

for the electric age

Our mission
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STRICTLY PRIVATE AND CONFIDENTIAL

We look for dormant brand equity in car brands that we 

can help bring into the electric age

A key to our strategy is to revive 

‘sleeping beauties’

A ‘sleeping beauty’ is the name given to a brand 

that is no longer active in the market but retains 

brand equity through its heritage

In the world of motoring; brand heritage, 

reputation and customer loyalty are hard-won 

and reward thoughtful reactivations in new eras

This strategy was 

made famous by 

Bernard Arnault of 

Louis Vuitton

Whose ‘house of 

brands’ famously 

revived sleeping 

beauties like
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Our strategy to electrify iconic driving experiences

We acquire iconic motoring brands We help them ‘go electric’1 2

Attractive acquisition opportunities

Disruption and fragmentation in the 

automotive sector over the last three 

decades has created opportunities to find 

lapsed and family-owned brand assets at or 

below fair market value

Iconic brands that have developed 

substantial brand equity

We search for brands that have a cult 

following, a track record of sales and above 

all an iconic character that makes it more 

than a car for getting from A to B

What we look for in brands: We help our brands transition by leveraging:

A Common Architecture

An EV architecture that can be used across 

vehicle types reduces time to market

B Purchasing Power & Common Components

Aggregated purchasing power reduces vehicle 

bill of materials and de-risks delays

C Electric Vehicle Expertise

Transitioning beloved brands requires deep 

knowledge and expertise in manufacturing, 

design, engineering and marketing which 

EVT holds from having done this before
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STRICTLY PRIVATE AND CONFIDENTIAL

We have a differentiated strategic position

Own a high margin, 

differentiated EV product 

suite with an enduring moat

Integrate the supply 

chain, de-risking EVT’s 

operations and delivery

Generate day 1 

earnings with a clear 

growth platform

EVT’s strategic positioning

1
2

3 Invest in proven technologies, 

e.g. homologated chassis, 

lowering technology risk

4
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We first agreed to acquire a majority of MOKE International (MIL)

MOKE is an iconic brand with a cult 

following

The MOKE brand has stood the test of time 

and is beloved near beaches around the 

globe, with many celebrities and brands 

seeking to associate themselves with it

MOKE has a global reach

MOKE is known on all continents in beach 

destinations, creating the potential to 

develop a global EV brand

Attractive investment opportunity

EVT was able to invest in MIL at an 

attractive valuation

Rationale for acquiring MIL

STRICTLY PRIVATE AND CONFIDENTIAL
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Our strategic plan is then to acquire a tier one 

manufacturing and supply chain company

Critical manufacturing capabilities

A manufacturer that has all core 

manufacturing processes in house to 

deliver electric vehicles from ideation to 

scale production

Reduced time to market

A manufacturer that can reduce the 

substantial lead time required to bring 

vehicles to market

Reduced capital expenditures

A manufacturer that has made all the 

capital investments required for scale 

manufacturing already

What we look for in a manufacturer

STRICTLY PRIVATE AND CONFIDENTIAL
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STRICTLY PRIVATE AND CONFIDENTIAL

These acquisitions will lead to our proposed EV Technology 

Group structure
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Advanced Components 

& Supply Chain Group

Deliver a unified, premium 

customer experience of the 

brand and capture its full 

potential

Own a strategic portfolio of 

luxury and iconic motoring 

brands and help them to 

‘go electric’

Operate advanced component 

and vehicle scale manufacturing 

with deep supply chain 

integration

Operate an assembly 

business for EVT and 3rd

party electric vehicles

EV Technology Group

Automotive 

Group

Distribution 

Group

Strategic Brands 

Group
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STRICTLY PRIVATE AND CONFIDENTIAL

EVT is led by an experienced team (1/2)

Wouter Witvoet

CEO & Chairman

Isobel Dando

CEO MOKE International

Dan Burge

Chief Product Officer

Olivier Roussy-Newton

President
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STRICTLY PRIVATE AND CONFIDENTIAL

EVT is led by an experienced team (2/2)

Willy Gruyelle

VP Operations

David Maher

VP Strategy & Investments

Will Harris

Chief Marketing Officer
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STRICTLY PRIVATE AND CONFIDENTIAL

And experienced independent board members

Manpreet Singh

Board Member

Kent Thexton

Board Member

Jon Foster

Board Member

Wijnand Donkers

Board Member



18

STRICTLY PRIVATE AND CONFIDENTIALEV Technology Group Ltd. Copyright 2022

Investor Overview, April 2022

1. Vision and Strategy

2. Team

3. Business Lines

4. Growth Strategy

STRICTLY PRIVATE AND CONFIDENTIAL



19

Strategic Brands Group

STRICTLY PRIVATE AND CONFIDENTIAL
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STRICTLY PRIVATE AND CONFIDENTIAL

MOKE is a storied brand, 

made famous in the 1960’s

Brigitte Bardot made 

MOKE an icon of 1960’s 

French Riviera, followed by 

James Bond in “Live and 

Let Die”
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Introducing the 2022 MOKE Electric

Target price ±€$30,000

The MOKE Electric will target 95% sustainable / recyclable material 

& reduce ‘cradle-to-gate’ CO2 footprint by up to 75%

±800 Mokes to be sold in 2022; more than half of which are already 

pre-ordered

Product Specifications:

• Range: 144km

• Charge time: 4 hours

• Top speed: 100 km/h

• Acceleration (0-50km/h):  4.5 seconds

• Max power: 33 kW, torque of 130Nm

• Battery: Lithium-ion, 84V DC nominal

• Mass: 745kg

STRICTLY PRIVATE AND CONFIDENTIAL

• The MOKE Electric is due in Summer 2022
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Aside from MOKE, we see an opportunity for acquisitions

Luxury Commercial ‘Halo’ Brands Light-weight Sports Cars

Current brands Vehicle categories we are analysing

Iconic commercial 

vehicles

High-performance 

sports car and SUVs

Light-weight sports cars, 

SUV and racing divisions

Luxury leisure vehicles

STRICTLY PRIVATE AND CONFIDENTIAL
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Distribution Group

STRICTLY PRIVATE AND CONFIDENTIAL
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We will distribute Moke in France 

through our flagship store

• MOKE France can create a unified 

customer experience that helps 

maintain the integrity and premium 

pricing of the brand

• A fleet of ~100 MOKEs can generate 

more than ±€3M revenue/year through 

sales, rental, experience and taxi 

business lines

The MOKE Experience 

opportunity

MOKE France has secured an exclusive 70m 

storefront lease in a prime St Tropez location –

one of the world’s “dream destinations” for luxury 

beachside motoring

St Tropez premises
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We will then plan to expand to other destinations worldwide

Priority destinations for MOKE

Italy

Greece

US West Coast

(Los Angeles)

Spain

US Central

(Arizona)

US East Coast

(Miami)
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STRICTLY PRIVATE AND CONFIDENTIAL

Our planned growth strategy

Phase 1: 2022 Phase 2: 2023 Phase 3: 2024

Strategic 

Brands and 

Distribution 

Groups

Automotive 

and Advanced 

Components 

Groups

• Launch of the MOKE Electric

• Acquire additional iconic 

brands

Key EVT 

Milestones

• Acquire/invest in key EV 

assembly, manufacturing 

components and supply 

chain linkages

• Develop prototype EV 

architecture

• Continue to acquire brands that add value to EVT’s portfolio

• Realise full value of brands through marketing and distribution 

excellence

• Scale business to portfolio 

brands and new clients

• Produce sportscar EV through 

our EV architecture

• Continue expansion and 

make investments in 

component technology 

• Scale production of new 

brands through EV 

architecture

1-4 iconic brands in market, led by 

the MOKE Electric

Prototype EV architecture 

developed

3-8 iconic brands in market

Growth of Automotive client base

Sportscar EV brand produced on 

our EV architecture

6-12 iconic brands in market

Scaling across all divisions 
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Wouter Witvoet

Founder & CEO

wouter@evtgroup.com

Contact Us
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STRICTLY PRIVATE AND CONFIDENTIAL

As we pursue our growth strategy, we have a strong risk mitigation plan in place

Macroeconomic 

Risks

Risk Type Detail of Risk Example Mitigants

• Multiple contraction of EV company valuations (e.g. due 

to faster than expected interest rate rises or a sustained 

economic downturn)

• EVT has purchased privately owned assets at significantly 

below current public market multiples and has a large 

EBITDA base compared to listed peers

Company and 

Execution Risks

• Risk of reliance on new / untested technologies • EVT only uses proven technologies (e.g. homologated 

chassis, existing powertrain & battery technologies)

• EV uptake is slower than expected e.g. due to a slowing 

economic cycle, reduced regulatory momentum or slower 

change in consumer preferences

• Multiple expansion of EV company valuations makes the 

inorganic growth / acquisition environment challenging for 

EVT

• EVT is not a fund vehicle or SPAC with no pressure to put 

capital to work in marginal deals

• EVT’s Strategic Brands Group consists of premium, iconic 

brands that are able to maintain demand and pricing levels 

across cycles

1

• Supply chain shocks impact EVT’s ability to deliver on 

forecasted vehicle volumes

• EVT will develop component manufacturing capabilities and 

deepen it ssupply chain integration

• Integration risk of EVT companies impact EVT’s ability 

to deliver on financial forecasts

• No major restructuring or redundancy required to reach 

financial targets; Group-level executive incentives and 

management structure focused on capturing Group-level 

synergies

2

3

4

5

6

• Businesses within EVT underperform their forecasted 

deliveries or earnings 

• EVT has diversified revenue streams across the value 

chain, as well as incentive structures and synergies to 

support individual EVT-owned businesses

7


